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Swift TV is an Australian enterprise technology company moving from
project work and third-party pay-TV resale to the new Swift TV, its
proprietary hardware-enabled SaaS platform. Built for aged care,
workforce accommodation and hospitality, it turns existing televisions
into managed hubs for streaming, communications, alerts and
personalised engagement.

After years of development, the new Swift TV launched commercially on
28 May 2026 and sold 7,190 devices across 13 customers by 30 June. The
fast start was driven by pre-orders and established customer ties,
including almost 2,000 pre-production devices for Chevron. STV is also
moving suitable legacy customers to the new platform.

Google certification, final Netflix approval and plug-and-play installation
support fast, low-cost deployment. Commercial validation includes
Chevron, Opal HealthCare—Australia’s largest aged-care provider—and
new hospitality customers, supported by Swift’s established relationships
with blue-chip resources companies.

The investment opportunity is now about revenue quality and scale. Swift
is replacing lumpy, lower-margin legacy revenue with recurring
subscriptions targeting ~75% gross margins. Almost half of the devices
sold await FY27 deployment, while Opal’s rollout and the 1 November 2026
HELF transition deadline provide potential aged-care catalysts. 

In our view, successful execution could create operating leverage and
support a re-rating from STV’s ~A$10m market capitalisation.
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INVESTMENT HIGHLIGHTS
Aged-Care Sales Catalyst: Existing additional and extra-service fee
arrangements must transition by 1 November 2026. Swift is positioned
as a HELF-ready platform supporting entertainment, resident choice,
communications and personalised services. We believe this deadline
is likely to accelerate industry purchasing decisions.

Visible Subscription Growth: ~3,500 of 7,190 devices sold (49%) are
contracted for FY27 deployment, providing a clear path to further
recurring subscriptions.

Certification Moat, Faster Rollout: Google certification and Netflix
approval followed a multi-year process that provides a meaningful
barrier to replication. Plug-and-play, self-installation and remote
commissioning shorten the path from sale to revenue.

Expansion Runway: STV’s 13 customers operate 171 sites, with only 24
(14%) contracted. Reseller-led activity has also added 50,000+
workforce-accommodation rooms to the sales pipeline.

Higher-Margin Reset: STV is shifting from low-margin legacy and
project work to proprietary SaaS subscriptions, targeting ~75% gross
margins.

Global and Multi-Vertical Upside: Swift is localising the platform for
US hospitality and assessing additional enterprise verticals during
FY27. These opportunities are not yet contracted.

Valuation Gap: STV’s A$10m market capitalisation is ~0.8x FY26
subscription revenue, while its indicative A$13.0m EV is ~1.1x
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THE SWIFT TV SOLUTION
Swift TV connects to existing
televisions through a slimline
Google-certified device. It
combines Netflix, Prime Video,
YouTube, secure casting and
Swift’s premium content with
proprietary enterprise-
management tools.

Operators can manage rooms
or entire sites, customise
content, clear personal account
data, distribute communications
and interrupt viewing for
emergency alerts. 

Its low-bandwidth design also
supports remote workforce
locations.

THE NEW SWIFT TV: BUILT TO
SCALE
Swift TV’s opportunity is not simply adding more screens.
It is changing the economics of the business through a
standardised platform that combines upfront device and
deployment revenue with recurring subscriptions. Once
installed, the same platform can support extra services
and expand across a customer’s wider property portfolio.
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Chevron initially deployed ~2,000 devices at Wheatstone
Village under a five-year agreement and A$2.9m in
minimum contracted subscription revenue.

A subsequent order for another 1,900 devices across
Barrow Island and Wheatstone Offshore takes the
expected Chevron footprint to ~3,900 screens. The
expansion validates Swift TV in complex remote
environments and shows its land-and-expand model.

WORKFORCE ACCOMMODATION

Opal expanded from four to seven communities, taking Swift TV to 1,000+ rooms under a three-
year agreement. Opal operates 148 communities serving 13,000+ residents, providing
substantial scope for future expansion.

Swift TV links with Opal’s systems to deliver menus, activities, messages and personalised
content. As existing extra-service arrangements must transition by 1 November 2026, we believe
Swift’s HELF-ready platform could benefit from faster buying decisions.

AGED CARE: THE HEALTH GROWTH ENGINE

W A T C H  T H E  A G E D  C A R E
S O L U T I O N

Beyond aged care, Swift has identified retirement living, in-home care and a global health
market of approximately 2.6 million beds as potential growth verticals. Swift has also secured
two contracts through Rauland Australia to supply curated children’s entertainment at two
Sydney Children’s Hospitals, demonstrating its existing reach into healthcare settings.

BROADER HEALTH MARKETS

Swift entered hospitality through the 244-room Daydream Island Resort and a four-year
Seashells agreement covering two properties. Successful self-installs also support a lower-cost
channel model. Following the Hospitality Industry Technology Exposition and Conference (HITEC)
2026 in the US, Swift is localising the platform and seeking global sales and support partners.
HITEC is the world’s largest and longest-running hospitality technology event. 

HOSPITALITY & GLOBAL GROWTH

https://vimeo.com/1121714178


DISCLAIMERS

This report was produced by Lynx Advisors Pty Ltd as a corporate authorised representative (CAR number 1293460) of BR Securities
Australia Pty Ltd (ACN 168 734 530) (Lynx). Any advice given by Lynx is general advice only and does not take into account your
personal circumstances, needs or objectives. You should, before acting on this advice, consider the appropriateness of the advice,
having regard to your objectives, financial situation and needs. If our advice relates to the acquisition, or possible acquisition, of a
financial product you should read any relevant Product Disclosure Statement or like instrument.

The analyst has received assistance from the company in preparing this document. The company has provided the analyst with
communication with senior management and information on the company and industry. As part of due diligence, the analyst has
independently and critically reviewed the assistance and information provided by the company to form the opinions expressed in
the report. Diligent care has been taken by the analyst to maintain an honest and fair objectivity in writing this report and making
the recommendation. 

Accuracy of content: All information used in the publication of this report has been compiled from publicly available sources that
are believed to be reliable, however we do not guarantee the accuracy or completeness of this report and have not sought for this
information to be independently certified. Opinions contained in this report represent those of Lynx at the time of publication.
Forward-looking information or statements in this report contain information that is based on assumptions, forecasts of future
results and estimates of amounts not yet determinable, and therefore involve known and unknown risks, uncertainties and other
factors which may cause the actual results, performance or achievements of their subject matter to be materially different from
current expectations.

Exclusion of liability: To the fullest extent allowed by law, Lynx shall not be liable for any direct, indirect or consequential losses, loss
of profits, damages, costs or expenses incurred or suffered by you arising out or in connection with the access to, use of or reliance
on any information contained in this report. No guarantees or warranties regarding accuracy, completeness or fitness for purpose
are provided by Lynx, and under no circumstances will any of Lynx’s financials’ officers, representatives, associates or agents be
liable for any loss or damage, whether direct, incidental or consequential, caused by reliance on or use of the content.

Disclosure: Lynx and/or its directors, associates, employees or representatives may not effect a transaction upon its or their own
account in the investments referred to in this report or any related investment until the expiry of 24 hours after the report has been
published. Directors of Lynx advise that they and persons associated with them have an interest in the company mentioned in this
report and that they earn brokerage, commissions, fees, and other benefits and advantages, in connection with the making of a
recommendation for dealing by a client in these securities, and which may reasonably be expected to be capable of having an
influence in the making of any recommendation, and that some or all of our representatives could be remunerated wholly or partly
by way of commission. 

As at the date of this report, the directors, associates, employees, representatives or Authorised Representatives of Lynx hold shares
in this company.  Lynx has acted as Lead Manager to the company for capital raises since its appointment as Corporate Advisor in
September 2024, receiving a fee of 6% + GST.  As Corporate Advisor to the company, Lynx receives the following:

(a) Monthly Fees: $6,000 plus GST.
(b) Alignment Options: 
     (i) 10,000,000 options, at an issue price of $0.00001 each, exercisable at $0.02 and expiring 3 years from the date of issue, and
     (ii) 12,500,000 options, at an issue price of $0.00001 each, exercisable at $0.03 and expiring 3 years from the date of issue.

 All Alignment options have been issued to Lynx and/or their nominees.

METHODOLOGY & DISCLOSURES 

Research conducted by Lynx may not be construed as personal advice or recommendation. Lynx encourages investors to seek
independent financial advice regarding the suitability of investments for their individual circumstances and recommends that
investments be independently evaluated. Investments involve risks and the value of any investment or income may go down as well
as up. Investors may not get back the full amount invested. Past performance is not indicative of future performance. Estimates of
future performance are based on assumptions that may not be realised. If provided, and unless otherwise stated, the closing price
provided is that of the primary exchange for the issuer’s securities or investments. 

The information contained within this report is published solely for information purposes and is not a solicitation or offer to buy or sell
any financial instrument or participate in any trading or investment strategy. Analysis contained within this report publications is
based upon publicly available information and may include numerous assumptions. Investors should be aware that different
assumptions can and do result in materially different results.

This report is distributed only as may be permitted by law. It is not intended for distribution or use by any person or entity located in a
jurisdiction where distribution, publication, availability or use would be prohibited. Lynx makes no claim that the content of this report
may be lawfully viewed or accessed outside of Australia. Access to the reports content may not be legal for certain persons and in
certain jurisdictions. If you access this service or content from outside of Australia, you are responsible for compliance with the laws
of your jurisdiction and/or the jurisdiction of the third party receiving such content. The report will be distributed to our clients
electronically. Some Lynx products may be available to its clients via third party vendors or distributed through alternative electronic
means as a convenience. Such alternative distribution methods are at Lynx’s discretion.

GENERAL ADVICE WARNING
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